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Pakistan Automotive Manufacture Association has disclosed sales volume of
automobile industry for July’18. The industry witnessed a surge in sales by
3.2%MoM with volume of 176,574 units in July’18 as compared to 171,137 units

recorded in June’18. Growth in sales figures is mainly coming from passenger cars,
which grew by 15.5%YoY.
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Monthly Update

Autos Monthly Review

Auto sales surged 3.2%MoM, while declined -1.9%YoY

Considering the performance for July’l8, Honda Cars (HCAR) sales showed an
impressive escalation of 37%MoM for the month of July, while for the period of
7MCY18 the unit sales rose 15%YoY with sales number of 31,695 units as
compared to sales number for June’l8, 27,630 units. Performance of HCAR is
mainly attributable to the combined increase in the Civic & City model by 21%YoY
and 57%MoM respectively, whereas the BR-V model sales tumbled down to 372
units in July’18 from 691 units in SPLY, by 46%YoY.

Indus Motors Company (INDU) also showed hefty growth, as sales of INDU
witnessed an incline of 18%YoY in July’18 on the back of surge in Corolla by
29%MoM and 18%YoY. Also it is predicted that amid the rising car prices, the
introduction of automatic transmission Xli model will boost up future sales of
INDU. Similarly, PSMC also showed the growth of 4%YoY respectively with their
respective units sold 10,895 in July’18.

Pak Suzuki Motors Company (PSMC) showed an overall incline of 4%YoY and
5%MoM in July,18 owing to the upward movement in the sales of WagonR and
Swift by 43%YoY and 68%YoY. However, this upsurge was suppressed by the
downward trajectory of Cultus, Bolan and Ravi sales by -12% YoY, -19%YoY and -
34%YoY respectively because of the increase in car prices due to PKR devaluation.

Converging to the categorize sales for July’18, only the passenger cars has shown
impressive growth of 16%YoY. The growth is mainly observed in higher demand of
1300+CC and 1000CC, which grew by 21% and 16% respectively. Conversely, all the
other auto categories showed decline because of the rising inflation taking a toll
on car prices.

INDUSTRY-WISE

FIG. IN Units Jul-18 Jun-18 MoM Jul-17 YoY 7MCY-18 7MCY-17 YoY
Passenger Cars 18,875 15,652 20.6% 16,337 15.5% 132,229 116,744 13%
LCVS, Vans & Jeeps 592 1,099 -46.1% 961 -38.4% 6,665 4,290 55% 5
Pick-Ups 1,877 1,767 6.2% 2,279 -17.6% 16,944 14,656 16% E
Farm Tractors 3,872 3,895 -0.6% 4,619 -16.2% 42,449 38,678 10% §
Turck & Buses 694 752 -7.7% 792 -12.4% 6,078 5,540 10% %
Three Wheelers 4,490 3,524 27.4% 5,326 -15.7% 35,775 42,591 -16% §
Motor Cycle 146,174 144,448 12% 149,617 -2.3% 1,026,433 947,699 8% g
Grand Total 176,574 171,137 32% 179,931 -1.9% 1,266,573 1,170,198 8% ¢
5
FIG. IN Units Jul-18 Jun-18 MoM Jul-17 YoY 7MCY-18 7MCY-17 YoY =
HCAR 4,981 3,626 37% 4,511 10% 31,695 27,630 15% &
INDU 5,468 4,548 20% 4,618 18% 38,402 36,023 7% T
o
PSMC 10,895 10,344 5% 10,448 4% 85,741 72,037 19%
HINO 260 322 -19% 302 -14% 2,424 2,233 9% Q
GHNI 300 430 -30% 306 -2% 2,590 2,095 24% §
AGTL 814 1,505 -46% 1,505 -46% 16,592 13,867 20% g‘
MTL 3,006 2,358 27% 3,101 -3% 25,559 24,551 4% 3
SAZEW 1,468 2,014 -27% 1,675 -12% 13,412 13,679 2% 9
ATLH 90,009 91,507 -2% 91,599 -2% 695,337 593,009 17% g
a

Source: PAMA & DSL Research

Contd.P/2 | 1


http://www.jamapunji.pk/
mailto:research@darsononline.com

| —a darsonResearch | Notified Research Entity

Important disclosures

This report has been prepared by Darson Securities (Pvt) Ltd. and is provided for information purposes only.
Under no circumstances it is to be used or considered as an offer to sell, or a solicitation of any offer to buy.
This information has been compiled from sources we believe to be reliable, but we do not hold ourselves
responsible for its completeness or accuracy. All opinions and estimates expressed in this report constitute
our present judgment only and are subject to change without notice. This report is intended for persons
having professional experience in matters relating to investments.

Research Dissemination Policy:

Darson Securities (Pvt.) Ltd. endeavors to make all rightful efforts to disseminate research to all eligible
clients in a timely manner through either electronic or physical distribution such as email, mail and/or fax.
However, it is worth mentioning that, not all clients may receive the material at the same time.

Analyst Certification:

The research analyst(s), if any, denoted by AC on the cover of this report, who exclusively reports to the
research department head, primarily involved in the preparation, writing and publication of this report,
certifies that the expressed views in this report are unbiased and independent opinions of the analyst(s).
The observations presented also accurately reflect the personal views of the analyst(s) based on the
research about the subject companies/securities and in any case, no part of the compensation of the
analyst(s) was, is, or will be directly or indirectly related to the inclusion of specific recommendations or
views in this research report. It is also important to note that the research analyst(s) or any of its close
relatives do not have a financial interest in the securities of the subject company aggregating more than 1%
of the value of the company. Additionally, the research analyst or its close relative have neither served as a
director/officer in the past 3years nor received any compensation from the subject company in the past 12
months. The Research analyst or its close relatives have not traded in the subject security in the past 7 days
and will not trade in next 5 days.

Financial Interest Disclosure:

Darson Securities (Pvt.) Ltd. or any of its officers and directors does not have a significant financial interest
(above 1% of the value of the securities of the subject company). Darson Securities (Pvt.) Ltd., their
respective directors, officers, representatives, employees and/or related persons may have a long or short
position in any of the securities or other financial instruments mentioned or issuers described herein at any
time and may make a purchase and/or sale, or offer to make a purchase and/or sale of any such securities
or other financial instruments from time to time in the open market or otherwise.

Risk Associated with Target Price:

Any inability to compete successfully in their markets may harm the business. This could be a result of many
factors which may include geographic mix and introduction of improved products or service offerings by
competitors. The results of operations may be materially affected by global economic conditions generally,
including conditions in financial markets. The company is exposed to market risks, such as changes in
interest rates, foreign exchange rates and input prices.

Rating System:
If;

* Expected return >15% - Buy Call
* Expected Return is in between 0% to 15% - Neutral/Hold Call
* Expected Return <0% - Sell Call

Valuation Methodology
To arrive at our period end target prices, DSL uses
different valuation methodologies including:

¢ Discounted cash flow (DCF, DDM)

o Justified price to book (JPB)

 Relative Valuation (P/E, P/B, P/S etc.)

* Equity & Asset return based methodologies (EVA, Residual Income etc.)

SECP JamaPunji Portal link: www.JamaPunji.pk
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